
Q: What types of students do you interact with?
A: Most of the students I interact with come into the 

NDT classroom based on hearsay from friends and 

family, with little, if any, knowledge of actual 

industry experience. These individuals are driven 

more by the money, not realizing that they are 

performing a task that helps provide a safer 

environment for themselves and others to work. 

Q: How do you go about sharing information with 
them?
A: I share insight from industry knowledge and 

experiences I’ve gained throughout my career to 

help them understand how they can contribute to a 

safer world. My desire is for them to understand 

NDT helps to prevent accidents and protect the 

environment we live in. As for money, it’s a 

byproduct of doing what I love. 

Q: What knowledge do you hope to instill in 
students about the NDT field?
Students need to understand a great deal of 

responsibility is placed in the hands of an NDT 

technician. The training they are receiving does not 

stop upon class completion; they will continue to 

learn through additional training, professional 

development, and industry experience. Students 

also need to understand it is relatively easy to find a 

job, but finding a career you love is a little more 

difficult. 

The use of NDT is more widespread than the public 

is aware of. It can take an individual into petrochem-

ical, offshore, nuclear, manufacturing, laboratories, 

aerospace, etc. I try to help each student understand 

that the field of NDT varies considerably and is 

utilized by a large variety of industries, so it is not 
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limited to one geographical area. Individuals 

working in NDT can find employment opportu-

nities in almost every large city in every state, 

with experienced NDT technicians afforded the 

option to travel abroad. 

Q: Do you have any other goals you want your 
presentation to serve? 
Another goal of my presentations is to help 

students understand the importance of the 

work they will do. The use of NDT allows an 

owner/user to examine their equipment without 

the cost of taking the item out of service. The 

data acquired by NDT technicians provides 

engineers and inspectors with information 

regarding the integrity of an item of interest. 

This information is used for calculations that 

determine the useful life of the item, and many 

times this allows for the preparation of repair 

or replacement of the item to prevent damage 

to humans and the environment.

Q: What are your parting words to students?
I conclude by explaining how our opportunities 

are much more than a job. We offer opportuni-

ties to be part of a best-in-class family, whose 

core values make the difference in delivering 

exceptional service to our clients. Our culture 

of exceptional service delivery is a direct result 

of the experience and commitment of our 

technicians, inspectors, and management.
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